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Abstract
In response to the novel coronavirus outbreak, the Japanese government
requested the temporary closure of businesses. Consequently, complying with
restrictions came to be recognized as the social norm, and stores that
continued with business as usual were seen as norm‐breakers. This study
empirically investigates costly punishment behavior for stores' violation of
restrictions and how this behavior changes when a decision‐maker receives
information pertaining to contrasting norms, implicitly requiring the opposite
response. By implementing joy‐of‐destruction minigames, we found that costly
punishment behavior for norm‐breakers was significantly stimulated (by
approximately 11%) but not increased when additional information was
provided.
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1 | INTRODUCTION

Social norms, a set of prescriptive and proscriptive rules, affect behavior through social sanctions or rewards (Béna-
bou & Tirole, 2011; Buckholtz, 2015). The power of social norms is generated from people's willingness to punish (or
reward) others who deviate from (or adhere to) existing norms (Adriani & Sonderegger, 2018; Elster, 1989; Fehr &
Gächter, 2000; Krupka & Weber, 2013). In fact, individuals often increase punishment behavior for others who violate
norms (hereafter, “norm‐breakers”; Fehr & Fischbacher, 2004; Gürerk et al., 2006; Herrmann et al., 2008; Winter &
Zhang, 2018). Consequently, social norms support prosocial behaviors (DellaVigna et al., 2012; Gächter et al., 2017;
Goldstein et al., 2008) and alleviate antisocial actions (Bicchieri et al., 2020; Dulleck et al., 2016; Fisman & Miguel, 2007;
Hallsworth et al., 2017).

Existing social norms can be shifted by manipulating social expectations, which, in turn, changes behavior
(Bicchieri & Dimant, 2019; Bursztyn, González, & Yanagizawa‐Drott, 2020). For example, Dimant and Gesche (2020)
investigated how norm‐nudges, attempting to change behavior by altering existing norms, affect punishment behavior
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in the context of lying. They found that information provision on what others do or approve of significantly increased
the punishment for norm violations.

One shortcoming of the existing literature is that it is unclear whether people change punishment behavior for
norm‐breakers when they receive information pertaining to a different type of norm, motivating the opposite response.
Two types of norm‐related rewarding motivations are relevant here: providing rewards for norm‐breakers and receiving
rewards by not punishing norm‐breakers. For example, in the former case, it is possible that an individual deviates from
one norm (X) while complying with a different norm (Y ). In this situation, decision‐makers would have both moti-
vations: to sanction the violation of norm X and reward adherence to norm Y. In the latter case, if another norm (Z)
guides decision‐makers not to punish norm‐breakers, it may be because of the expectation of receiving rewards by
adhering to norm Z. In either case, if the motivation of providing rewards for (or receiving rewards by) adhering to
different norms neutralizes the sanctioning motivation of decision‐makers, the punishment level is expected to be
reduced compared with pure norm‐breakers. However, little is known about how individuals behave when complying
with two social norms requiring opposite responses.

We empirically investigate the costly punishment behavior for those breaching social norms and examine how the
implicit provision of information suggesting contrasting norms affects the level of punishment. For this purpose, we
utilize the situation of the novel coronavirus disease (COVID‐19) outbreak in Japan.

COVID‐19 has spread rapidly worldwide, with over 21.3 million reported cases as of August 16, 2020 (World Health
Organization, 2020). To prevent the crisis from escalating further, most countries have implemented stringent policies,
such as shutting national borders, limiting recreational and cultural activities, and temporarily closing businesses and
schools (Chinazzi et al., 2020; Deb et al., 2020; Kraemer et al., 2020; Tian et al., 2020). However, unlike those countries
that enforced restrictions (e.g., Australia, China, India, Italy, New Zealand, and the United States), Japan adopted a
voluntary policy because the domestic emergency law does not allow the government to enforce pandemic‐related
restrictions (Tashiro & Shaw, 2020).

The voluntary requests encouraged many to adhere to the restrictions. One potential reason for this success is that
adhering to the stay‐at‐home policy and temporary business closure was nationally recognized as the social norm
during the pandemic (hereafter, “restriction norms”). For example, in a public opinion survey in July, 67% of the
respondents agreed to adhere to voluntary restrictions rather than pursue economic activities, while only 25% supported
the pursuit of economic activities (Japan Broadcasting Corporation, 2020). In another survey in May, a larger proportion
of people (49%) reported that going outside for private purposes was unacceptable (Committee of Infrastructure
Planning and Management, 2020). Consequently, stores and firms that did not comply were viewed as implicit social
norm‐breakers, even though they were not violating any legal rights. In fact, there have been reports of the harassment
of store or firm owners who continued operations (Japan Times, 2020). A primary reason for breaching restrictions is
the tradeoff between public health and direct economic benefits. Kawaguchi et al. (2020) found that small‐scale en-
terprises following the temporary business closure request witnessed decreased sales of 10 percentage points. In
addition, some firms may have had to continue operations owing to limited governmental financial support.1

Using this situation as a natural experimental setting, this study empirically investigates the costly punishment
behavior for norm‐breakers and examines the effects of providing decision‐makers with information on the level of
punishment meted out by them.2 To measure the level of punishment, we conducted a joy‐of‐destruction (JoD)
experiment on 1600 individuals in Japan. Participants decided whether to reduce donations to specific industries
affected by the pandemic at a personal cost. Randomly selected participants were asked whether they used their
endowment to reduce the donation given to an anonymous store not complying with the temporary business closure
request (i.e., the norm‐breakers), while others played the JoD against the store following the restriction policy. Since
there is no monetary benefit to reducing the donation, the dominant strategy of the JoD experiment for self‐concerned
participants is “not reducing.” Following previous studies (Abbink & Herrmann, 2011; Prediger et al., 2014), if the
donation amount for the norm‐breaker is smaller than that for the store complying with the government's restriction
request, the reduction in the donation is referred to as costly punishment for norm‐breakers.

2 | COVID‐19 OUTBREAK AND RESTRICTION POLICIES IN JAPAN

Between March and June 2020, COVID‐19 cases per one million population increased from two to 147 in Japan
(Idogawa et al., 2020).3 To prevent the spread of COVID‐19, the Japanese government declared a state of emergency
from April 4 to May 25, 2020 (Figure 1). However, stringent restrictions such as a city‐wide lockdown could not be
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legally enforced under Japanese emergency law even during a pandemic. Thus, the national and local governments
made requests to voluntarily stay at home and temporarily close businesses.4 These actions are purely voluntary and
depend on personal decisions. However, the requests successfully encouraged many people and firms to adhere to the
restrictions; social mobility in Tokyo declined by approximately 60% on weekdays and 80% on weekends (Canon
Institute for Global Studies, 2020).

One potential reason for the success of these voluntary restrictions is that adhering to the stay‐at‐home policy and
temporary closure came to be recognized as the social norm during the pandemic.5 However, adherence norms triggered
vigilante behavior throughout Japan. Particularly, harassment by “coronavirus vigilantes” (they are termed the “self‐
restraint police”) against people, stores, and firms breaching the restrictions became socially recognized. Denyer and
Kashiwagi (2020) reported that threatening notes were pinned to the doors of bars and restaurants that stayed open during
the state of emergency. Legally, it is clear that these stores were victims because there is no law forcing them to close.
However, except in the case of excessive violent behavior, to the best of our knowledge, none of the cases were criminally
prosecuted.6 In addition, the Japanese government did not officially make a statement regarding the self‐restraint police.7

Subsequently, many industry associations established COVID‐19 prevention guidelines to continue operations.
Typically, these include washing hands with soap, performing disinfection, wearing masks, and social distancing.
However, there is no legal obligation to adhere to safety guidelines, which is also recognized as a different social norm
in Japan (hereafter, “guideline norms”). For example, a firm‐level survey conducted in July revealed that 81% of the
respondents adopted the safety guidelines (Ministry of Agriculture, Forestry and Fisheries, 2020).

3 | EXPERIMENTAL DESIGN AND DATA COLLECTION

3.1 | JoD experiment

The online randomized experiment was conducted between June 12 and 15 (17 days after the end of the emergency),
targeting 1600 individuals through the online survey platform “iResearch.”8 The participants took an average of 9 min
to complete the two tasks: (a) an individual questionnaire survey and (b) a JoD minigame.

The JoD minigame analytically measures antisocial or conflict behavior by estimating the willingness to harm others
at a personal cost (Abbink & Herrmann, 2011; Abbink & Sadrieh, 2009; Prediger et al., 2014). Participants were initially

F I G U R E 1 Cumulative COVID‐19 cases in Japan and the timing of the state of emergency declaration and data collection. Data
source: Ministry of Health, Labor, and Welfare of Japan
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endowed with 100 Japanese yen (approximately US$1), besides the participation allowance of 35 yen. The participation
allowance of 35 yen was the standard used by the survey company. Since we provided an additional 100 yen as the
endowment, the participants had an opportunity to receive the hourly wage of approximately 900 yen as the maximum
(135 yen � 6.667), which is higher than the minimum hourly wage in Japan (i.e., 844 yen). Thus, we believed that a
monetary incentive for participation was large enough. Prior to the JoD experiment, the participants were informed that
the research team would donate 500 yen per participant (approximately US$5) to an anonymous store negatively affected
by the COVID‐19 pandemic.9 The participants had to decide whether to reduce the donation amount by 100 yen at a
personal cost of 20 yen. Thus, participants could spend their entire endowment amount, reducing it to zero. They could
also keep 100 yen by choosing not to reduce the donation. The study only considers money‐reducing expenses from 20 to
100 yen in intervals of 20 yen (i.e., the donation choices are 500, 400, 300, 200, 100, and 0 yen).10

Although the store that received the donations was not disclosed to the participants, we indicated that the recipient
would be randomly selected from five industries: (a) pinball gambling, (b) food service with alcohol delivery, (c) food
service without alcohol delivery, (d) live music, and (e) retail grocery.11 Participants played the JoD minigames five
times and made donation decisions for each industry, given that they had 100 yen for destroying the donation for each
industry each time they played.12 After the experiment, one donation decision from the five minigames was randomly
selected. Moreover, based on the selected decision, the endowment amount was given to each participant after the
experiment.13

3.2 | Random interventions

This study employs a between‐subject experimental design to evaluate the effects of treated interventions on the
donation amount. We randomly allocated participants to one of four treatments and provided different scenarios during
the JoD experiment (Table 1). A detailed description of participants' demographic characteristics is presented in Ap-
pendix A. We compared the average of each indicator by using Scheffe's multiple comparison test and found no sta-
tistical differences between the four treatment groups.

In the complier treatment, participants decided the donation amount for the store that complied with the gov-
ernment's business closure request. They were told the following two things during the JoD minigame against a j in-
dustry store14:

A 500 yen donation will be made to a j industry store that complied with the temporary business closure
request during the state of emergency.
Do you wish to reduce this donation amount for a j industry store that complied with the request by spending
points you own?

In contrast, participants in the norm‐breaker treatment played the JoD minigame against a store that continued to
operate during the state of emergency, also considered a norm‐breaker. To change the donation destination from
compliant store to norm‐breaking store, we modified the above instruction:

T A B L E 1 Description of random interventions

Treatment
groups

Donation is given to
the store

Additional information
provision Definition

Complier Compliant None The JoD against the store complying the restriction policy

Norm‐breaker In violation None The JoD against the store breaking the restriction policy

Guideline
norms

In violation Guideline adherence The JoD against the store breaking the restriction policy but
complying prevention guidelines

Moral norms In violation Bankruptcy risk The JoD against the store breaking the restriction policy but
facing bankruptcy risk

Note: The number of participants for each group is 400. The participants in the guideline norms treatment did not receive the information on bankruptcy risk,
while those in the moral norms treatment did not receive safety guideline information.
Abbreviation: JoD, joy‐of‐destruction.
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A 500 yen donation will be made to a j industry store that did not comply with the temporary business
closure request during the state of emergency.
Do you wish to reduce this donation amount for a j industry store that continued business operations by
spending points you own?

To identify how the provision of information implying contrasting norms affects costly punishment behavior, we
provided additional information. In the guideline norms treatment, participants were informed that a norm‐breaking
store was in fact adhering to COVID‐19 safety guidelines to continue business operations. Thus, the instructions for
the guideline norms treatment were as follows:

A 500 yen donation will be made to a j industry store that did not comply with the temporary business
closure request during the state of emergency.
However, the store strictly adhered to the guidelines pertaining to infection prevention for customers and
employees.
Do you wish to reduce this donation amount for a j industry store that continued business operations by
spending points you own?

Finally, participants in the moral norms treatment were only told that a norm‐breaking store faced the risk of
bankruptcy, as follows:

A 500 yen donation will be made to a j industry store that did not comply with the temporary business
closure request during the state of emergency.
The store faced bankruptcy risk if they had followed the request.
Do you wish to reduce this donation amount for a j industry store that continued business operations by
spending points you own?

Previous studies suggest that people often perceive supporting economically vulnerable people and not hurting them
as a social norm (hereafter, “moral norms”; Andreoni et al., 2017; DellaVigna et al., 2012). The main aim of providing
the bankruptcy risk information was to imply that the norm‐breaking store was in an economically vulnerable
situation.

3.3 | Hypotheses

In the JoD experiment, the participants did not receive any monetary benefits for reducing the donation. Thus, the
dominant strategy for self‐concerned participants was “not reducing” for all treatments. If participants decided to
reduce their donation at a personal cost, we defined the reduction amount as a proxy of the punishment level. Studies
indicate that strategic motives, such as inequity aversion or envy, can be removed as potential motivations for reduction
if the experimental setting is one‐shot and decisions are anonymous (Cubitt et al., 2011; Prediger et al., 2014). However,
the context of our field experiment may have evoked some inequality‐related emotional effects in participants. The
economic losses resulting from the COVID‐19 pandemic have wide individual variations; this must be factored into the
analysis of the results of the experiment. As explained under Section 4, we also conducted robustness checks for the
other possibility of donation reduction, namely, inequity aversion.

We will test two hypotheses by examining how different treatments affect participants' costly punishment behavior.
First, people are likely to sanction norm violators (Dimant & Gesche, 2020; Fehr & Fischbacher, 2004; Herrmann
et al., 2008; Winter & Zhang, 2018). Therefore, we hypothesize that breaching restrictions during the COVID‐19
pandemic stimulates costly punishment behavior (Hypothesis 1). This hypothesis can be tested by comparing the
donation amount between the norm‐breaker and complier treatments. If people engage in costly punishment behavior
against norm‐breakers, the donation amount should be smaller in the norm‐breaker treatment than the complier
treatment.

Second, we hypothesize that the costly punishment level for norm‐breakers is reduced when people receive in-
formation on contrasting norms (Hypothesis 2). Since social norms include various types of prescriptive and
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proscriptive rules, it is possible that complying with multiple norms requires opposite responses from decision‐makers.
As mentioned, we consider two types of rewarding motivations potentially affecting costly punishment behavior: the
motivation to provide rewards for norm‐breakers and the motivation to receive rewards by not punishing norm‐
breakers.

In this experiment, information provision complicates the situation in the guideline norms and moral norms
treatments, because it may increase participants' rewarding motivation for the norm‐breaking store. In the guideline
norms treatment, the donation is given to a store that breaks restriction norms but complies with guideline norms. If
participants in the guideline norms treatment are aware of the conflict, the costly punishment behavior, such as
donation reduction, might be reduced through the motivation to reward the norm‐breaking store for adhering to
guideline norms.

Moreover, the additional instructions in the moral norms treatment, such as the risk of bankruptcy, imply that the
norm‐breaking store is in an economically vulnerable situation. Thus, if participants are motivated to receive rewards
by adhering to moral norms, they are likely not to reduce the donation even for a norm‐breaking store.15 Therefore,
moral norm information may reduce costly punishment behavior for norm‐breaking stores by increasing participants'
willingness to comply with moral norms.

Our experiment can directly estimate to what extent participants reduce costly punishment behavior in each
treatment. However, we cannot investigate the mechanism of this reduction because it is unclear how participants
perceive the information and internalize observed social norms. To reveal the detailed mechanism, we can indirectly
test Hypothesis 2 by estimating whether the donation amounts in the guideline or moral norms treatments are different
from those in the norm‐breaker treatment. If participants' motivation for punishing norm‐breakers is eroded through
their rewarding motivation, the donation amounts in the guideline and moral norms treatments should be larger than
in the norm‐breaker treatment.

4 | METHODOLOGY

4.1 | Benchmark estimation

To identify costly punishment behavior for the breach of restrictions and the effect of interventions, we started with a
prefecture‐level fixed effects regression model, as follows:

Donationij ¼ αþ β1Breakeri þ β2Guidelinei þ β3Morali þ γIndustj þ δXi þ ρi þ εij; ð1Þ

where Donationij is the donation amount to a store for industry j for individual i. Breakeri, Guidelinei, andMorali are the
dummy variables representing to which treatment individual i has been assigned (treatment dummies). More precisely,
Breakeri takes a value of 1 if individual i plays the JoD minigame against the store that breaches restrictions, while
Guidelinei and Morali take 1 if individual i receives the guideline norms treatment and moral norms treatment,
respectively, or 0 otherwise. Industj denotes a set of dummy variables for each industry. Xi is a set of observable de-
mographic characteristics of individual i (Table A1) and ρi represents the prefecture‐specific fixed effects for individual
i, which reduces the unobserved time‐invariant differences between prefectures. Standard errors are clustered at the
treatment and industry level to account for autocorrelations in the error term εij.

In Equation (1), we excluded the dummy variable for the complier treatment, where participants were more
likely not to reduce the donation than the other three treatments. Therefore, the βs in Equation (1) are ex-
pected to be negative values. More precisely, β1 in Equation (1) indicates the general costly punishment
behavior for the breach of restrictions, while β2 and β3 measure the average punishment level with each
treatment of information provision. As indicated by Hypothesis 2, we expect that β2 and β3 will be larger than
β1 (β2 > β1 and β3 > β1).

In addition, we employed a multinomial logistic model to estimate the nonlinear effects of the treatments:

Prob
�
Donationij ¼ k

�
¼

exp
�
θ'kZi þ γ'kIndustryj

�

1þ
P5
k¼0exp

�
θ'kZi þ γ'kIndustryj

�; ð2Þ
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where Donationij represents the donation amount for industry j for individual i: 500 yen (k = 0), 400 yen (k = 1), 300 yen
(k = 2), 200 yen (k = 3), 100 yen (k = 4), or 0 yen (k = 5). We assume θ00 and γ00 for normalization. Zij is a set of
variables, including the treatment dummies, observable characteristics (X), and prefecture‐specific fixed effects. Mar-
ginal effects are used to estimate the probability of donation decisions.

4.2 | Robustness checks

To further investigate the mechanisms of donation decision‐making behavior, we created regression models with
interaction terms:

Donationij ¼ αþ β1Breakeri þ β2Guidelinei þ β3Morali þ φInteractioni þ γIndustj þ δXi þ ρi þ εij; ð3Þ

where Interactionij is a set of interaction terms between a demographic variable and each treatment dummy.
If social punishment is the dominant motivation for reducing the donation for norm‐breakers, participants who

highly respect social norms could make a greater reduction in donation for a norm‐breaking store. However,
COVID‐19 is a unique social problem. Construction of social norms for disease‐related problems is subject to change
as the situation develops. Therefore, the effect of general social norms and COVID‐19‐related norms may have a
different impact on costly punishment behavior. To empirically test this assumption, we utilized two demographic
variables included in X in Equation (3) that are relevant to social norms: the stay‐at‐home dummy and the initial
level of social norms.

The stay‐at‐home dummy takes a value of 1 if the participant strictly complies with the stay‐at‐home request.
Since following the stay‐at‐home order was viewed as the social norm, we assumed that strict compliers were
more sensitive to COVID‐19 norm adherence. In addition, an indicator of the initial level of social norms before
the experiment was assessed by a principal component analysis (Table A2). This indicator was expected to
capture the participants' attitudes toward social norms: a higher value indicated higher adherence to social
norms in general. Hence, participants who complied with the stay‐at‐home request or had a higher initial level
of social norms were likely to respect social norms.

As robustness checks, we first analyzed the interaction of the stay‐at‐home dummy with each treatment dummy.
Furthermore, we created a regression model with the interaction terms between the initial level of social norms and
each treatment dummy. If social punishment for norm‐breakers is the dominant motivation, the coefficient of the
interaction term with the norm‐breaker treatment dummy would be significantly negative. In other words, a negative
sign would imply that the participants with respect for norms were likely to reduce the donation for a norm‐breaking
store even after controlling for the general effects of our treatments.

In contrast, the donation amount could differ between the treatments owing to motivations other than costly
punishment, such as inequity aversion. Studies indicate that people's behavior is influenced by their equity concerns
(Bolton & Ockenfels, 2000; Fehr & Schmidt, 1999). For example, according to Dimant and Gesche (2020), people
severely punish norm‐violating behavior (i.e., lying), when norm violation leads to more inequity. In this study, we are
concerned with the motivation for inequity aversion, which may affect the donation decision in two ways. First,
distributional motivation, such as a preference for redistribution or consideration of social losses, may affect the
donation decision. To transfer more money to a store negatively affected by the pandemic, some participants could have
decided not to reduce the donation. However, since the participants had been informed that all the stores in consid-
eration had been negatively affected by the COVID‐19 pandemic, the effects of distributional motivation on donation
amounts between treatments could be reduced.

Second, participants who experienced a decrease in income during the pandemic could be motivated to reduce the
donation, mainly to reduce disadvantageous inequality. To investigate this, we regressed the model with the interaction
terms between the monthly income change in April and each treatment dummy. Through the questionnaire survey, we
obtained the monthly income change in April to gauge the economic impact of the COVID‐19 pandemic. The entire
Japanese economy was substantially affected in April (Kawaguchi et al., 2020); the economic performance index
published by the Cabinet Office drastically dropped from 14.2 in March to 7.9 in April. Among our participants, the
monthly income in April declined by approximately 10% as compared to the previous year.

The secondary motivation of inequity aversion could be controlled by the variable of monthly income change in
April, already included in X in Equation (1). However, participants who were negatively impacted could have had a
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strong incentive to strongly reduce the donation for norm‐breakers. We can empirically test this possibility by including
the interaction terms between the income change and treatment dummies. If the inequity aversion motivation is the
primary driver, the coefficient of each interaction term should be significantly positive, that is, participants who
experienced a reduction in monthly income in April would donate lower amounts.

5 | RESULTS

5.1 | Results of the JoD experiment

As per the results of the JoD minigame (Figure 2), the average donation amount was approximately 332.2 yen
(US$3.32), indicating that participants decided to reduce the donation amount by an average of 33% at a personal cost.16

As expected, the donation amount in the norm‐breaker treatment (309.6 yen) was significantly smaller than in the
complier treatment (343.3 yen). Similarly, participants receiving the norm‐breaker treatment transferred approximately
8.4% less than the guideline and moral norms treatments (p < .01). In contrast, as with the guideline and moral norm
treatments, there was no statistical difference in donation amount between the complier and information provision
treatments. The summary statistics of the JoD experiment imply that participants tended to reduce the donation
amount for norm‐breakers, whereas the donation for norm‐breakers became similar to that for compliers when
additional information was provided.

Figure 3 displays the distribution of donation decision by treatments. The horizontal axis represents the donation
amount; 500 corresponds to participants' decision not to reduce the donation (i.e., the no‐reduction action), while
0 indicates that participants used the entire endowment for reduction (i.e., the full‐reduction action).

The figure shows that the distribution of the donation decision was similar between treatments: the proportion of
the no‐reduction action was greater than other donation decisions, followed by the full‐reduction action. However, on
comparing the norm‐breaker and complier treatments, the proportion shifted slightly from no punishment to full
punishment.17

5.2 | Main results

The first column of Table 2 shows the estimation results of Equation (1), while column 2 presents the results without
participant demographics. First, the norm‐breaker treatment negatively affected donation amount, which indicates the
general punishment behavior for breaching restrictions. The coefficient indicates that people decreased the donation
amount for norm‐breakers by 35 yen.

Next, in comparison with the norm‐breaker treatment, we expected the additional information on guideline and
moral norms to alleviate donation reducing behavior via a change in social norm perception. The results show that the
coefficients of both information provision treatments were negative but insignificant. Thus, the donation amount for
norm‐breakers became similar to the amount for compliers when additional information implicitly indicating guideline
norms and moral norms was provided. In addition, the estimated coefficients of the guideline and moral norms
treatments were significantly different from the norm‐breaker treatment, while there was no statistical difference in
coefficients between the guideline and moral norms treatment dummies.

Furthermore, we investigated the nonlinear effects of the treatments by using the multinomial logistic model. The
vertical axis in Figure 4 shows marginal effects, which indicates the probability of each donation amount compared
with the complier treatment. For example, the figure of the norm‐breaker treatment suggests that the probability of the
participant choosing the full‐reduction action was significantly increased by 6.8%. In addition, the norm‐breaker
treatment significantly reduced the probability of donating 400 and 500 yen by 4.1% and 3.2%, respectively. These
results suggest that the significant negative effects of the norm‐breaker treatment dummy observed in Table 2 are the
result of an increase in the full‐reduction action and a decrease in the no‐reduction action.

Compared with the norm‐breaker treatment, the relation in the guideline and moral norms treatments became
flat. Particularly, the insignificant results in the donation amount of 0 yen clearly indicate that the full‐reduction
action was alleviated through both guideline and moral norms treatments compared with the norm‐breaker
treatment. Additionally, the marginal effects of donating 500 yen in the guideline norms treatment was insignif-
icant, implying that the probability of the no‐reduction action was similar to that of the complier treatment. In
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contrast, the results of the moral norms treatment show that the marginal effects of the donation of 500 yen were
negative and significant. Although the marginal effects for the moral norms treatment (−0.021) were slightly higher
than for the norm‐breaker treatment (−0.032), there was no statistical difference (p = .26). These results suggest
that participants in the moral norms treatment are less likely to take the no‐reduction action than those in the
complier treatment.

5.3 | Robustness checks

Table 3 shows the estimation results with the interaction terms; column 1 presents regression with the interaction terms
between the stay‐at‐home dummy and each treatment, while column 2 shows the results with the interaction terms for
the initial level of social norms. Consistent with the benchmark results, the donation amount was significantly reduced
in the norm‐breaker treatment compared with the complier treatment. Although the guideline and moral norms
treatment dummies were significantly negative in column 1, the coefficients of both dummies were statistically different
from the coefficient of the norm‐breaker treatment dummy.

F I G U R E 3 Distribution of donation amount by treatments. The values on the horizontal axis are the donation amount in Japanese
yen. The maximum donation amount was 500 yen, which participants could reduce to zero by spending all their endowment

F I G U R E 2 Average donation amount by treatments. The vertical axis indicates the donation amount in Japanese yen and the values
in the bars are the average donation amount for each treatment group. The maximum donation amount was 500 yen, which participants
could reduce to zero by spending all their endowment. Error bars indicate 95% confidence intervals. Top horizontal bars show p‐values for
Scheffe's multiple comparison test between the two groups
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Even after controlling for general treatment effects, we observed the significantly negative effect of the interaction
terms for the norm‐breaker treatment in columns 1 and 2. In contrast, the interaction terms for the guideline and moral
norms treatments were insignificant. These results suggest that participants who valued social norms reduced the
donation when they only received information on violating restriction norms.

Furthermore, to examine the motivation for inequity aversion, we performed the regression with the interaction
terms for the monthly income change in April shown in column 3. First, the monthly income change in April was

T A B L E 2 Effect of treatments on donation amount

Dependent variable: Donation amount (1) (2)

Norm‐breaker −35.253*** (6.456) −35.926*** (6.445)

Guideline norms −4.802 (5.265) −6.011 (5.227)

Moral norms −7.067 (4.951) −8.283 (4.922)

Constant 429.822*** (14.013) 358.180*** (7.140)

Industry dummies Yes Yes

Demographic characteristics Yes ‐

Prefecture fixed effect Yes Yes

Observations 8000 8000

R‐squared .043 .032

Mean of the donation amount (yen) 332.23

Note: The three treatment variables in the regression represent whether an individual receives the norm‐breaker treatment, the guideline norms treatment, or
the moral norms treatment. Thus, the baseline category is a subject in the complier treatment. Standard errors are clustered at the treatment and industry
level in parentheses; *** indicates statistical significance at the 1% level.

F I G U R E 4 Nonlinear effects of treatments. Marginal effects on the probability of donation decisions and 95% confidence intervals of a
multinomial logistic model are reported. The values on the horizontal axis are the donation amount in Japanese yen
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positively associated with the donation amount, indicating that a 10% decrease in the monthly income reduced the
donation by 4.96 yen. This result suggests that in general, the donation was likely reduced because of participants'
motivation toward inequity aversion. In contrast, there was no statistical relationship between the donation amount and
the interaction terms in the norm‐breaker and moral norms treatments. Although we found a significant effect of the
interaction term in the guideline norms treatment, the coefficient was in the direction opposite to expectation, that is,
increase in monthly income tended to be associated with a reduction in donation for the store breaking restriction
norms but complying with guideline norms.

6 | DISCUSSION

We found that violating restriction norms led to a significant reduction in the donation received by stores, even at a
personal cost to the participants. The coefficient of the norm‐breaker treatment indicated that the average reduction
amount for violation of restriction norms was 35 yen, accounting for approximately 11% of the average donation
amount (i.e., 332 yen). Since previous research based on a similar experimental approach is limited, it is difficult to
identify whether reduction by 11% is economically important. However, Bursztyn, Egorov, and Fiorin (2020) found that
there was an 8%–11% difference in donation amount to a xenophobic organization after interventions aiming to change
social norms regarding expressing views on immigrants. Therefore, the 11% reduction in donation amount observed in
this study may not be insignificant.

As mentioned, the punishment motivation for violating restriction norms is a potential reason for the smaller
donation for the norm‐breaker treatment compared with the complier treatment. Robustness checks also suggested that
participants with high respect for social norms tended to reduce their donation to a greater extent, even after controlling
for general treatment effects. These results are consistent with prior findings. People are often willing to punish norm‐

T A B L E 3 Estimation results with interaction terms

Dependent variable: Donation amount

A variable used for the interaction terms:

Stay‐at‐home
dummy

Initial level of social
norms

Monthly income change
in April

(1) (2) (3)

Norm‐breaker treatment −23.430*** (3.670) −35.343*** (6.477) −36.976*** (7.589)

Guideline norms treatment −9.111** (4.302) −5.164 (5.251) −10.178 (5.879)

Moral norms treatment −9.452** (4.152) −6.996 (4.933) −9.739 (5.895)

Interaction terms:

Norm‐breaker treatment −19.104** (7.244) −11.852*** (3.996) −0.173 (0.170)

Guideline norms treatment 6.342 (6.310) 2.701 (3.133) −0.512** (0.185)

Moral norms treatment 3.811 (7.503) 3.220 (2.827) −0.269 (0.210)

Stay‐at‐home dummy 3.563 (5.535) 0.934 (3.243) 1.023 (3.187)

Initial level of social norms −3.698** (1.578) −1.967 (1.625) −3.741** (1.602)

Monthly income change in April (%) 0.253** (0.093) 0.249** (0.094) 0.496*** (0.123)

Constant 428.069*** (12.377) 429.607*** (14.032) 432.684*** (14.231)

Other independent variables Yes Yes Yes

Prefecture fixed effect Yes Yes Yes

Observations 8000 8000 8000

R‐squared .043 .044 .043

Note: The results of robustness checks indicated in Section 4.2 are reported. Column 1 presents regression with the interaction terms between the stay‐at‐
home dummy and each treatment dummy. The stay‐at‐home dummy take a value of 1 if an individual followed the stay‐at‐home request. Column 2 shows the
results of the interaction terms for the initial level of social norms obtained from a principal component analysis. Column 3 includes the interaction terms for
the monthly income changes in April. Standard errors are clustered at the treatment and industry level in parentheses; ** and *** indicate statistical
significance at the 5% and 1% levels, respectively.
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breakers to enforce social norms even if they cannot expect monetary benefits from the punishment (Kamei, 2014;
Kosfeld & Rustagi, 2015).

In contrast, the inequity aversion motivation can also be a cause of reduction behavior. In fact, we found that
the monthly income change was positively associated with the donation amount. Similar to previous findings
(Bolton & Ockenfels, 2000; Dimant & Gesche, 2020; Fehr & Schmidt, 1999), these results imply that participants were
generally concerned about disadvantageous inequality. In contrast, the interaction term between the income change
and the norm‐breaker treatment was insignificant and negative (Table 3). Although the negative signs on the inter-
action terms were directionally opposite to our expectation of inequity aversion, we could not fully eliminate the
possibility of inequity aversion. However, even if inequity aversion influenced the costly punishment behavior of the
participants, it does not overshadow our main treatment effects. Therefore, the results of benchmark estimation and
robustness checks suggest that the donation reduction was likely driven by the punishment motivation for violation of
restriction norms, rather than the inequity aversion motivation. Based on these results, we conclude that Hypothesis 1
is supported.

Furthermore, providing information regarding guideline compliance and bankruptcy risk did not seem to have any
significant effect on the donation amount for the norm‐breaking store, while the coefficients of these dummies were
significantly higher than that of the norm‐breaker treatment. Similar findings were found in the robustness estimations.
Moreover, the coefficients of the interaction terms indicated that participants who respected social norms did not
change their costly punishment behavior for the norm‐breaking store when they received the additional information,
although similar participants increased the punishment level without this information.

A major limitation of this study is that we were unable to determine how participants in the guideline and moral
norms treatments perceived the information. However, these findings suggest that the punishment motivation for
norm‐breakers could be eroded when people are aware of contrasting norms requiring the opposite response. More
precisely, in the guideline norms treatment, participants may have been more motivated to provide rewards for
adhering to guideline norms, resulting in the reduction of punishment behavior for the store breaking restriction
norms. In addition, in the moral norms treatment, costly punishment behavior was reduced probably because of the
increase in the motivation to receive rewards through adherence to moral norms. Overall, these results are consistent
with Hypothesis 2 to the degree that people reduced costly punishment behavior for breaching restriction norms after
receiving information implicitly suggesting contrasting norms.

We believe that the present findings contribute to the empirical literature on the effect of social norms on behavior.
Existing research mainly focuses on a particular norm, for example, lying (Dimant & Gesche, 2020), expressing
xenophobic views (Bursztyn, Egorov, & Fiorin, 2020), and tax evasion (Dulleck et al., 2016; Hallsworth et al., 2017).
However, our findings imply that people's behavior, including punishment toward norm‐breakers, can be affected by
their perception of different types of norms. Additionally, there is a possibility that costly punishment behavior for
norm‐breakers is eroded when the motivation to receive or provide rewards is high.

7 | CONCLUSION

By conducting the JoD experiment on 1600 individuals in Japan, this study reported empirical evidence on costly
punishment behavior for the breach of restrictions, such as not following the temporary business closure request,
during the COVID‐19 state of emergency. We found that the donation given to norm‐breakers was reduced by 35
Japanese yen, which accounts for approximately 11% of the average donation amount, suggesting that participants
engaged in costly punishment behavior toward norm‐breakers. By contrast, costly punishment behavior toward norm‐
breakers reduced when participants were provided with information on guideline adherence and bankruptcy risk.
These results imply that people change their costly punishment behavior toward norm‐breakers when they perceive
contrasting norms requiring the opposite response (i.e., not punishing norm‐breakers).

This study presents several policy implications. First, by establishing restriction norms in society, we may be able to
provide an incentive to restrict business operations for stores and firms. Although we do not make claims about the
desirability or effectiveness of restriction policies with regard to the pandemic situation, participants in this study
showed a higher willingness to punish those who violated restriction norms. Therefore, instead of implementing strict
restrictions (i.e., complete city lockdown and curfew), we may utilize the punishment motivation through social norms
to encourage stores and firms to comply with the temporary business closure requests.
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Second, it is important to consider how to reduce costly punishment behavior in a pandemic situation. The situation
in Japan is unique because the law does not allow the enforcement of pandemic‐related restrictions. However, social
conflicts and hatred between groups with different social identities have often been reported during a pandemic
(Bradbury‐Jones & Isham, 2020; DeBruin et al., 2012; Di Salvo & Milan, 2020; Mukherjee, 2007). For example, in the
United States, armed vigilante groups are reported to have blocked their neighbors who were suspected of having
COVID‐19 from leaving home (Srikanth, 2020). Conflicts between pro‐ and anti‐restriction groups have been widely
observed in the United States (Dyer, 2020). Moreover, according to Mehrotra (2020), the probability of COVID‐19‐
related conflict has increased in India, while religious conflict and public protests are on the decline. Notably,
harassment against stores and firms that breach the restrictions has become socially recognized in Japan. One potential
approach to alleviate conflicts during the pandemic is to advertise adherence to different norms, such as compliance
with prevention guidelines. In addition, individual enterprises may avoid harassment by the self‐restraint police by
publicly sending messages related to moral norms.

Although it shows that costly punishment for norm‐breakers is alleviated through information provision, this
study has several major limitations. The primary limitation is that the mechanisms of donation reduction
through information provision were not clearly identified. Particularly, it is not clear how individuals perceived
the treatment. Second, although our primary contribution is to provide empirical evidence regarding the rela-
tionship between costly punishment behavior and social norms, the explicit link to theory, especially concerning
both sanctioning and rewarding motivations for norm‐breakers, is lacking. Thus, theoretical study is needed to
understand the mechanisms of how people change their costly punishment behavior when they face contrasting
social norms. Finally, this study is based on a between‐subject design providing an average treatment effect for
each intervention. However, a within‐subject design, which estimates changes at the subject level, can allow us
to analyze heterogeneity in subjects' perception of adherence to social norms (Drouvelis & Marx, 2020). Future
research should focus on gathering more empirical evidence to understand how people change their behavior
when they face contrasting social norms based on a within‐subject analysis.
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ENDNOTES
1 Approximately 65% of the respondents in the public opinion survey in May reported that COVID‐19 related financial support from the
government was not sufficient to comply with the temporary business closure request (Committee of Infrastructure Planning and
Management, 2020).

2 Although Bartscher et al. (2020) imply that social norms could reduce the spread of COVID‐19, the desirability of such norms is not a
focus of this study.

3 Compared with other countries, the number of cases per one million population in Japan was relatively low. For example, the world
average changed from 11 to 1342 during the same period.

4 Industries considered essential—such as hospitals, transportation services, delivery services, and grocery stores—were exempted from
such restrictions.

5 Like any society, social norms are important in Japan. Several empirical studies indicate that social norms may affect decisions in a variety
of settings, including the care of elderly parents (Horioka et al., 2018), saving and bequest behavior (Horioka, 2019), energy‐saving
behavior (Arimura et al., 2016), voting behavior (Yamamura, 2011), and the governing institution of “Sumo” (West, 1997).

6 In some cases, the self‐restraint police has also been arrested on suspicion of extortion as they threatened to burn down non‐compliant
stores (FNN Prime, 2020).

7 There is a possibility that some participants in our experiment considered harassment of stores breaching restrictions a legal violation,
which is legally correct. However, the perception of legal norm violation did not bias our results, mainly because our experiment focuses
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on donation decisions. Participants' donation decision should be independent from the perception of legal norm violation since donation
reduction is itself not violating legal norms.

8 We recruited individuals who were registered with the online survey platform “iResearch” owned by the survey company “Neo Mar-
keting.” The electronic survey was constructed by the survey company after the investigators finalized the instructions for the survey and
experiment. The sample images of the survey interface and instructions are presented in Appendix B.

9 Participants could not increase the donation amount by using their endowment. The total donation amount after the experiment was
535,200 Japanese yen. Based on the results of the JoD experiment, we made a donation through the industry groups.

10 We used discrete choices for the JoD minigame to avoid confusion. If we directly asked participants to enter the donation amount, there
was the possibility of misunderstanding whether they had to enter the donation amount or the reduction amount because the JoD
minigame is complicated and not very common. When the participant chose the discrete choice in this experiment, we provided both the
donation amount and the reduction amount.

11 We expected the participants to reduce the donation amount for the pinball gambling and live music industries because these are
frequently criticized as high‐risk areas for the spread of COVID‐19. We included food service industries with and without alcohol delivery
since their sales were severely affected by the stay‐at‐home request. The retail grocery industry, categorized as an essential business, was
included for comparison.

12 The order of industries for the JoD experiment was randomized.
13 Although the participants could identify the endowment amount after the experiment, the selected industry for the donation was not
explicitly disclosed.

14 In the actual experiment, j industry was replaced with the name of one of the five selected industries (see Appendix B for the translated
version of the instructions used in this study).

15 The survey company possesses personally identifiable information, such as participants' names and full addresses. Since participants were
instructed that the endowment amount would be determined by the outcome of the JoD minigame, they could have been aware that their
donation decisions were being observed at least by the survey company. Hence, we assume that participants receiving the moral norms
treatment would be motivated to receive rewards by adhering to moral norms.

16 Table C1 in Appendix C shows the average donation amount for each industry between treatments. In addition, the relationship between
the donation amount and the COVID‐19 outbreak at the prefecture level is reported in Appendix C.

17 The participants in the complier treatment also reduced the donation for the store that followed the restriction request. Although it is
important to investigate the unclear motivation of their reduction behavior, it is beyond the scope of this study.

REFERENCES
Abbink, K. & Herrmann, B. (2011) The moral costs of nastiness. Economic Inquiry, 49(2), 631–633.
Abbink, K. & Sadrieh, A. (2009) The pleasure of being nasty. Economics Letters, 105(3), 306–308.
Adriani, F. & Sonderegger, S. (2018) The signaling value of punishing norm‐breakers and rewarding norm‐followers. Games, 9(102), 1–31.
Andreoni, J., Rao, J.M. & Trachtman, H. (2017) Avoiding the ask: a field experiment on altruism, empathy, and charitable giving. Journal of

Political Economy, 125(3), 625–653.
Arimura, T.H., Katayama, H. & Sakudo, M. (2016) Do social norms matter to energy‐saving behavior? Endogenous social and correlated

effects. Journal of the Association of Environmental and Resource Economists, 3(3), 525–553.
Bartscher, A.K., Seitz, S., Siegloch, S., Slotwinski, M. & Wehrhöfer, N. (2020) Social capital and the spread of COVID‐19: insights from

European countries. COVID Economics, 26, 137–190.
Bénabou, R. & Tirole, J. (2011) Laws and norms. Working Paper. Available from: https://www.nber.org/papers/w17579
Bicchieri, C. & Dimant, E. (2019) Nudging with care: the risks and benefits of social information. Public Choice, 1–22. https://doi.org/10.

1007/s11127‐019‐00684‐6
Bicchieri, C., Dimant, E. & Sonderegger, S. (2020) It's not a lie if you believe the norm does not apply: conditional norm‐following with

strategic beliefs. Available from: https://doi.org/10.2139/ssrn.3326146
Bolton, G.E. & Ockenfels, A. (2000) Erc: a theory of equity, reciprocity, and competition. American Economic Review, 90(1), 166–193.
Bradbury‐Jones, C. & Isham, L. (2020) The pandemic paradox: the consequences of COVID‐19 on domestic violence. Journal of Clinical

Nursing, 29(13–14), 2047–2049.
Buckholtz, J.W. (2015) Social norms, self‐control, and the value of antisocial behavior. Current Opinion in Behavioral Sciences, 3, 122–129.
Bursztyn, L., Egorov, G. & Fiorin, S. (2020) From extreme to mainstream: the erosion of social norms. American Economic Review.

Forthcoming.
Bursztyn, L., González, A.L. & Yanagizawa‐Drott, D. (2020) Misperceived social norms: women working outside the home in Saudi Arabia.

American Economic Review, 110(10), 2997–3029.
Canon Institute for Global Studies. (2020) Visualization of local residents' restraint rates using big data on fluid population: relationship

between the number of people infected and self‐restraint (in Japanese). Available from: https://www.canon‐igs.org/column/
macroeconomics/20200422_6369.html

1480 - TAKAHASHI AND TANAKA

https://www.nber.org/papers/w17579
https://doi.org/10.1007/s11127-019-00684-6
https://doi.org/10.1007/s11127-019-00684-6
https://doi.org/10.2139/ssrn.3326146
https://www.canon-igs.org/column/macroeconomics/20200422_6369.html
https://www.canon-igs.org/column/macroeconomics/20200422_6369.html


Chinazzi, M., Davis, J.T., Ajelli, M., Gioannini, C., Litvinova, M., Merler, S., et al. (2020) The effect of travel restrictions on the spread of the
2019 novel coronavirus (COVID‐19) outbreak. Science, 368(6489), 395–400.

Committee of Infrastructure Planning and Management. (2020) Behavior and awareness survey on the new coronavirus (in Japanese).
Available from: https://jsce‐ip.org/2020/06/03/covid19‐survey/

Cubitt, R.P., Drouvelis, M. & Gächter, S. (2011) Framing and free riding: emotional responses and punishment in social dilemma games.
Experimental Economics, 14, 254–272.

Deb, P., Furceri, D., Ostry, J.D. & Tawk, N. (2020) The economic effects of COVID‐19 containment measures. COVID Economics, 24, 32–75.
DeBruin, D., Liaschenko, J. & Marshall, M.F. (2012) Social justice in pandemic preparedness. American Journal of Public Health, 102(4),

586–591.
DellaVigna, S., List, J.A. & Malmendier, U. (2012) Testing for altruism and social pressure in charitable giving. Quarterly Journal of Eco-

nomics, 127(1), 1–56.
Denyer, S. & Kashiwagi, A. (2020) In Japan, busy Pachinko gambling parlors defy virus vigilantes and country's light‐touch lockdown. The

Washington Post. Available from: https://www.washingtonpost.com/world/asia_pacific/in‐japan‐busy‐pachinko‐gambling‐parlors‐
defy‐virus‐vigilantes‐and‐countrys‐light‐touch‐lockdown/2020/05/14/8ffee74e‐9447‐11ea‐87a3‐22d324235636_story.html

Di Salvo, P. & Milan, S. (2020) The four invisible enemies in the first pandemic of the ‘datafied society’. Open Democracy, 8, 1–7.
Dimant, E. & Gesche, T. (2020) Nudging enforcers: how norm perceptions and motives for lying shape sanctions. Working Paper. Available

from: https://doi.org/10.3929/ethz‐b‐000449323
Drouvelis, M. & Marx, B.M. (2020) Dimensions of donation preferences: the structure of peer and income effects. Experimental Economics.
Dulleck, U., Fooken, J., Newton, C., Ristl, A., Schaffner, M. & Torgler, B. (2016) Tax compliance and psychic costs: behavioral experimental

evidence using a physiological marker. Journal of Public Economics, 134, 9–18.
Dyer, O. (2020) COVID‐19: Trump stokes protests against social distancing measures. British Medical Journal, 369, m1596.
Elster, J. (1989) Social norms and economic theory. Journal of Economic Perspectives, 3(4), 99–117.
Fehr, E. & Fischbacher, U. (2004) Third‐party punishment and social norms. Evolution and Human Behavior, 25(2), 63–87.
Fehr, E. & Gächter, S. (2000) Cooperation and punishment in public goods experiments. American Economic Review, 90(4), 980–994.
Fehr, E. & Schmidt, K.M. (1999) A theory of fairness, competition, and cooperation. Quarterly Journal of Economics, 114(3), 817–868.
Fisman, R. & Miguel, E. (2007) Corruption, norms, and legal enforcement: evidence from diplomatic parking tickets. Journal of Political

Economy, 115(6), 1020–1048.
FNN Prime. (2020) A false sense of justice as the ‘Self‐Restraint Police’ (in Japanese). Available from: https://www.fnn.jp/articles/‐/45030
Gächter, S., Gerhards, L. & Nosenzo, D. (2017) The importance of peers for compliance with norms of fair sharing. European Economic

Review, 97, 72–86.
Goldstein, N.J., Cialdini, R.B. & Griskevicius, V. (2008) A room with a viewpoint: using social norms to motivate environmental conservation

in hotels. Journal of Consumer Research, 35(3), 472–482.
Gürerk, Ö., Irlenbusch, B. & Rockenbach, B. (2006) The competitive advantage of sanctioning institutions. Science, 312(5770), 108–111.
Hallsworth, M., List, J.A., Metcalfe, R.D. & Vlaev, I. (2017) The behavioralist as tax collector: using natural field experiments to enhance tax

compliance. Journal of Public Economics, 148, 14–31.
Herrmann, B., Thöni, C. & Gächter, S. (2008) Antisocial punishment across societies. Science, 319(5868), 1362–1367.
Horioka, C.Y. (2019) Are the Japanese unique? Evidence from saving and bequest behavior. Singapore Economic Review, 64(01), 5–22.
Horioka, C.Y., Gahramanov, E., Hayat, A. & Tang, X. (2018) Why do children take care of their elderly parents? Are the Japanese any

different? International Economic Review, 59(1), 113–136.
Idogawa, M., Tange, S., Nakase, H. & Tokino, T. (2020) Interactive web‐based graphs of coronavirus disease 2019 cases and deaths per

population by country. Clinical Infectious Diseases, 71, 902–903.
Japan Broadcasting Corporation. (2020) Public opinion survey in July (in Japanese). Available from: https://www3.nhk.or.jp/news/html/

20200714/k10012513361000.html
Japan Times. (2020) Japan's ‘virus vigilantes’ take on rule‐breakers and invaders. Available from: https://www.japantimes.co.jp/news/2020/

05/13/national/coronavirus‐vigilantes‐japan/#.Xv3UfSj7Rwd
Kamei, K. (2014) Conditional punishment. Economics Letters, 124(2), 199–202.
Kawaguchi, K., Kodama, N. & Tanaka, M. (2020) Small business under the COVID‐19 crisis: expected short‐and medium‐run effects of anti‐

contagion and economic policies. Journal of the Japanese and International Economies, 61, 101138. Available from: https://doi.org/10.
1016/j.jjie.2021.101138

Kosfeld, M. & Rustagi, D. (2015) Leader punishment and cooperation in groups: experimental field evidence from commons management in
Ethiopia. American Economic Review, 105(2), 747–783.

Kraemer, M.U., Yang, C.‐H., Gutierrez, B., Wu, C.H., Klein, B., Pigott, D.M., et al. (2020) The effect of human mobility and control measures
on the COVID‐19 epidemic in China. Science, 368(6490), 493–497.

Krupka, E.L. & Weber, R.A. (2013) Identifying social norms using coordination games: why does dictator game sharing vary? Journal of the
European Economic Association, 11(3), 495–524.

Mehrotra, R. (2020) Contagion and conflict: evidence from India. COVID Economics, 25, 122–140.
Ministry of Agriculture, Forestry and Fisheries. (2020) Results of the adoption of the guidelines for business operation in the food service

industry (in Japanese). Available from: https://www.maff.go.jp/j/shokusan/gaisyoku/attach/pdf/index‐27.pdf
Mukherjee, J.S. (2007) Structural violence, poverty and the AIDS pandemic. Development, 50(2), 115–121.

TAKAHASHI AND TANAKA - 1481

https://jsce-ip.org/2020/06/03/covid19-survey/
https://www.washingtonpost.com/world/asia%5Fpacific/in%2Djapan%2Dbusy%2Dpachinko%2Dgambling%2Dparlors%2Ddefy%2Dvirus%2Dvigilantes%2Dand%2Dcountrys%2Dlight%2Dtouch%2Dlockdown/2020/05/14/8ffee74e%2D9447-11ea%2D87a3-22d324235636%5Fstory.html
https://www.washingtonpost.com/world/asia%5Fpacific/in%2Djapan%2Dbusy%2Dpachinko%2Dgambling%2Dparlors%2Ddefy%2Dvirus%2Dvigilantes%2Dand%2Dcountrys%2Dlight%2Dtouch%2Dlockdown/2020/05/14/8ffee74e%2D9447-11ea%2D87a3-22d324235636%5Fstory.html
https://doi.org/10.3929/ethz%2Db%2D000449323
https://www.fnn.jp/articles/%2D/45030
https://www3.nhk.or.jp/news/html/20200714/k10012513361000.html
https://www3.nhk.or.jp/news/html/20200714/k10012513361000.html
https://www.japantimes.co.jp/news/2020/05/13/national/coronavirus%2Dvigilantes%2Djapan/%23.Xv3UfSj7Rwd
https://www.japantimes.co.jp/news/2020/05/13/national/coronavirus%2Dvigilantes%2Djapan/%23.Xv3UfSj7Rwd
https://doi.org/10.1016/j.jjie.2021.101138
https://doi.org/10.1016/j.jjie.2021.101138
https://www.maff.go.jp/j/shokusan/gaisyoku/attach/pdf/index%2D27.pdf


Prediger, S., Vollan, B. & Herrmann, B. (2014) Resource scarcity and antisocial behavior. Journal of Public Economics, 119, 1–9.
Srikanth, A. (2020) Armed neighbors cut down a tree to block man's driveway because they thought he had coronavirus. The Hill. Available

from: https://thehill.com/changing‐america/respect/diversity‐inclusion/490475‐a‐man‐reports‐armed‐neighbors‐cut‐down‐a‐tree
Tashiro, A. & Shaw, R. (2020) COVID‐19 pandemic response in Japan: what is behind the initial flattening of the curve? Sustainability,

12(13), 1–15.
Tian, H., Liu, Y., Li, Y., Wu, C.H., Chen, B., Kraemer, M.U., et al. (2020) An investigation of transmission control measures during the first 50

days of the COVID‐19 epidemic in China. Science, 368(6491), 638–642.
West, M.D. (1997) Legal rules and social norms in Japan's Secret World of Sumo. Journal of Legal Studies, 26(1), 165–201.
Winter, F. & Zhang, N. (2018) Social norm enforcement in ethnically diverse communities. Proceedings of the National Academy of Sciences,

115(11), 2722–2727.
World Health Organization. (2020) Coronavirus disease (COVID‐19) situation report, vol. 209. World Health Organization.
Yamamura, E. (2011) Effects of social norms and fractionalization on voting behaviour in Japan. Applied Economics, 43(11), 1385–1398.

SUPPORTING INFORMATION
Additional supporting information may be found online in the Supporting Information section at the end of this article.

How to cite this article: Takahashi, R. & Tanaka, K. (2021) Social punishment for breaching restrictions during
the COVID‐19 pandemic. Economic Inquiry, 59(4), 1467–1482. Available from: https://doi.org/10.1111/ecin.13020

1482 - TAKAHASHI AND TANAKA

https://thehill.com/changing%2Damerica/respect/diversity%2Dinclusion/490475%2Da%2Dman%2Dreports%2Darmed%2Dneighbors%2Dcut%2Ddown%2Da%2Dtree
https://doi.org/10.1111/ecin.13020

	Social punishment for breaching restrictions during the COVID‐19 pandemic
	1 | INTRODUCTION
	2 | COVID‐19 OUTBREAK AND RESTRICTION POLICIES IN JAPAN
	3 | EXPERIMENTAL DESIGN AND DATA COLLECTION
	3.1 | JoD experiment
	3.2 | Random interventions
	3.3 | Hypotheses

	4 | METHODOLOGY
	4.1 | Benchmark estimation
	4.2 | Robustness checks

	5 | RESULTS
	5.1 | Results of the JoD experiment
	5.2 | Main results
	5.3 | Robustness checks

	6 | DISCUSSION
	7 | CONCLUSION
	ACKNOWLEDGMENTS
	CONFLICT OF INTEREST


